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RESUME

Miss : Pariyakorn Buakwa (Aob)

Address : 131 Moo 7, Naimuang, Banphai, Khonkaen 40110

Mobile Phone : 062-3855894

Email : pariyakorn1073@gmai.com

Personal :

®  Date of Birth May 15, 1980

W Age: 42 Year

B Sex: female

®  Height: 172

" Weight: 62

®  Nationality: Thai

®  Religion: Buddhist

Educational Qualification

Master degree of Education

® [nnovation Curriculum and learning management

® Ramkhamhaeng University

® Graduated 2011

Bacheror degree of Business

® B.B.A General Management

® | oei Rajabhat University
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® Graduated 2008

Position applying: Sale

Expected Salary: 36,000 Baht

A summary of experience in product presentation of product-specific products with unique features. It can offer the strengths
of goods and compare them to competitors to create opportunities. Be able to take care of existing old customer bases and
expand new customer bases in accordance with the company's goals. It is managed and resolved to work well. It also

maintains customer satisfaction at a higher level, and always receives customer feedback.

Vista Inno Company Limited Working Period -/03/2019 - Present

- Position : Sale Specification in part of the product of Epoxy, Pu, Waterproof, Sport Floor, Trafic Color, Decorative,
Piscina panel brand Vista Inno , responsible for coordination of the products with architects and interior designers,
including project owners and project consultants-provide technical support to architects, interior designers, work
with the service team to provide the answers for the required projects.-Seminar sub-group to establish and provide
additional knowledge about goods in charge- Provide educational training to students based on educational
institutions that require further knowledge of materials-compare material insights to the competitors and help push
the product to increase the opportunity. Activity, activities, sports and entertainment activities to establish
relationships with customers. To make the products imported, the new company market is known and used in many
projects. Expand new customer base and keep the original customer base in the success of the job.

- Construction of project jobs through the main contractor and the installer to expand the customer base and distribute
the products to the most-provide technical support to contractors, architects and project consultants to provide
products listed in the assembly-support team to install the installer Offer a competitive point of the competitor, so
that the products presented in each project have more opportunities.

- Coordination of the work joint issues with customers and Team Services installation to facilitate the installation of
the job through a smooth and minimal problem.

- Create a Visit Plan and Weekly Report to show your schedule for meeting customers each day of the week.

- Responsible for sales of the company assigned to the target success of the job. The company's target sale is 5 million
baht per year, and expands the new customer base to the company.

- Building good relationship with customers



Acme International (Thailand) Company Limited Working Period 2017 — 2019

Position : Sale Excutive, in part of the product of Auto Door panel brand Karta By Acme International (Thailand )
establish relationships with customers. To make the products imported, the new company market is known and used
in many projects. Expand new customer base and keep the original customer base in the success of the job. Customers
put item details in.

- Create a Visit Plan and Weekly Report to show your schedule for meeting customers each day of the week.

- Coordination of the work joint issues with customers and Team Services installation to facilitate the installation of
the job through a smooth and minimal problem.

- Building good relationship with customers

Computer Skills

- Microsoft Office MS Excel / MS Word / MS Power Point

My Skills

- I can work under pressure and make focus decision. Continuous improvement for coordinating and planning process
of dealing with each client.
- I have strong communication skill with Architect , Dealers and also Contractors.

- Proficient in building relationships, negotiating deals and closing sales.



